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Sales Management (2109212)

2109212 el s )l
2109101 G sl foobie aibud) llaial)

This module involves studying the role of the
general sales manager, the functions of sales
management within overall marketing strategy
(planning, recruiting, training, directing and
controlling, of sales management), and the
development of analytical decision skills
necessary to plan, manage, and control the sales
force. (The prerequisites: Principles of

Marketing, 2109101).
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